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[esoBasi OM3Hec-urpa

C pa3BUTHEM MEXIYHAPOIHBIX OTHOIIECHUW Halled pecrmyOJUKH MHOTHE
WHOCTPAHHBIE TPEANPUSATHS W YACTHBIE MNPEANPUHUMATEIIA HWHTEPECYIOTCS
CBIPBEBBIMU U MPOU3BOICTBEHHBIMU BO3MOXHOCTSIMU benapycu.

B cBA3U ¢ 3TUM OTKPBIBAIOTCS MHOTOUYMCIICHHBIE COBMECTHBIE ITPEIIIPUSITUSA
Ha TEPPUTOPUM HAWIEW CTPaAHbI, PACTET CHPOC HA CIHEIHUATWCTOB, BIIAJCIOIINX
WHOCTPAHHBIM S3BIKOM. MHOTME Hallli BBITYCKHUKH BBIOMpAOT mpodeccud,
CBSI3aHHBIE C DKOHOMHMKOM, ITI0ATOMY Ha YPOKax aHIJIMMCKOTO SI3bIKa Mbl 3HAKOMUM
y4aluxcss ¢ SKOHOMHUYECKOM JIEKCHMKOW, YYHMM COCTAaBJISITH JIEJOBBIE MHUCHMA,
JMAJoOTH, CBSI3aHHbIE C OW3HECOM, TpejaraeM Jiss YTeHHS TEKCThl C
SKOHOMHUYECKON TEMaTUKO.

JlaHHBIN YPOK SIBISETCS OJHUM U3 MPUMEPOB paOOThI YUUTENSI aHTIIUHCKOTO

SI3bIKA 110 BOCIIUTAHUIO SKOHOMHUYECKOM I'paMMAaTHUKHU y49alllUuXcCs.

TEMA YPOKA: DxoHOMUKa B Halllel >KU3HU. | OBOpeHUE.

[EJIN YPOKA:

1. CnocoOCTBOBaTH  COBEpPIICHCTBOBAHUIO  HABBIKOB  YIOTPEOJICHUS
JICKCHUECKUX €MHHUI] B MOHOJIOTHYECKOM 1 TMATIOTHYSCKOU PEUH.

2. ComelicTBOBATh Pa3BUTHIO AHATMTHYECKOTO W TBOPUYCCKOTO MBITIICHHS.

3. CriocoOCTBOBATh Pa3BUTHIO HABBIKOB BEJIEHUS OM3HECA.

OOPMA TTPOBEJIEHUA: nenosas urpa.

IINTAH YPOKA
I. Opr. moment. T. Dear friends! Welcome to the English courses for young
businessmen! We
have been discussing the problems of business for about half a year, and today; as



a result of

your work; you'll have an opportunity to use your knowledge in new situations.
I’m far from

imagining that all of you will become businessmen, but | believe that the
knowledge of

business vocabulary will be of some use in your future occupation and everyday
life.

Il. PeueBas 3apsuka. T. Do you agree with me? What can you tell about business
today, about
your future plans?

P1 Today many people are in business. Many of them work in well-established
companies. They produce necessary goods for our life. It needs the knowledge of
business vocabulary because many firms cooperate with firms all over the world.
You know that English is an international language, the language of business.

P, Today small business is the heart of the market economy. There are a great
number and variety of small business. People become owners and operators of
small firms concentrate on selling material products, although an increasing
number of firms provide a service. Although an increasing number operate in local
markets, services, too, are exported.

Ps | want to tell you that first, after finishing school, | want to do the secretarial
work in a well-established company, then, way be I'll be at the head of the firm My
firm will produce the goods of top quality and income from producing and selling
will be enormous. It will be very good for flourishing my firm and our country.

T Thank you for you answers.

I1l. PaboTa co 3HAaKOMO# JIEKCUKOH 0 KapTOUKaM.
T — the task for you is-to fill in the necessary words and expressions and
dramatize the dialogues.



OOpazUbI KapTOUYEK U COCTARJIRHIET KOPOTRIX JTHANOIOB

Advantage, - Do yvou know anyvthing about a ... to buid a high-speed
Long-term contract raitway btw Moscow a 5t. Petersburg?
To be worth - Yes, certamnly. Tins prqect ::hsmssmg
Promising - What ... do you see in 1t?
-1 Suppose many countries are interested in thls project. It is
- Well, soon you'll get to Moscow in 2 hours.
To be in demand -  Hi, Hemry, how’s life?
To put a new product - Ok, thank you. I hear your firm ... sportswear?
on the market - Yes, good sportswear ... nowand we ... only ...
To produce - Are you planing to .. .?
Top quality goods. - Possibly.
Enterprise - Does your family help youto ... your ...?
To run business - Certainly, niy father is a sentor manager.
To meet troubles - Is your business ... large?
To conpete - Rather.
- Poyou...any...?
- You see to ... with world-famous firms 1s a redl struggle.
To compete - Eveaybody knows that ‘Puma”, “Adidas” and ‘“NNke”
To be in the same line sportswear which can ... on the world market.
of business - ...vyourfim...?
To produce - Yes, we ... goods for children.
To specalize in
The  terms and - Mr. Jones, let’s discuss ... of our new contract.
condifions -  With pleasure. I find it very... Shall we ... it tomght?
Promising - All right!
To sign |

B pe3ynbrate paboThl yuaiyecs: HOBTOPSIIOT 3HAYUTEIbHYIO YaCTh JIGKCUKH BO BCEX

JManorax.

V. T. Your home task was- to present your family business.

Say...

a) if you can give a name to your company

b) if you prefer to be a sole owner or you'll try to find partners
c) ifitis a family business, say what functions can be given to your relatives
d) what makes you think your business is a success
e) what troubles you are going to meet

f) if your business is profitable one.




VYyamuecs: npeacTaBIsSIOT «CBOM OM3HEC» Ha MPEABLAYIIHE BOIIPOCHI.
P1 The name of our business enterprise is "Belarusian Electronics” we believe it
will be our family business, but we are going to find partners in different branches
of industry and science. Our company's staff is not big at present: 8-10 people. But
it is a family business, my father, Victor, is at the head of it. My sister and | are
mangers, and our mother is responsible for the accounts department. Also we
employ some engineers and workers.

P,. Now we'll try to present our product. On the basis of the latest improvement and
the newest technology we have designed our Sweety-Talkie. (Beixoaut neBouka,
oxetast poborom). Our product offers potential customers a set of new qualities. It
says 200 words, moves in all directions, opens and doses its eyes, claps its hands;

Ps We hope our business will he a success and will bring us much profit because
more and more parents prefer to buy electronic toys for their children.

Yyamuecs: BTopoid rpymibsl peacTasisioT ceoro ¢pupmy. Hello, dear friends!
We run a soft drinks factory. It's our family business. We've been in this business
for a year only, so we are just beginners. This is Mrs. Helen Petrova our mother.
She is at the head of our business. Nadya — my twin sister. She is responsible for
our production department. Julia is my cousin. She does the secretarial work. This
is our sales manager, Olga. I'm Kate. I'm in charge of the accounts department. We
produce ecologically — pure juices and soft drinks. We use only high — quality
ingredients. We take care of our customers and want to see them healthy. We
employ highly qualified workers and we believe our factory will flourish look at
our Trade Mark! (IToka3siBaeT pekiamy siOJIOUHOTO COKa).

P, You see we are beginners, but we hope in the future our firm will be one of the
most profitable. We hope for the best. We'll work hard. We are sure that our
energy taste and honesty will bring us success.

T Thank you for presenting your firms and we want to ask questions about your
firms for more information.

P1What's the strong point of your business?

P2 Is there a security service in your company?

P; What's the average salary of your workers?

P4 Is your office well-equipped?

Ps Your company is flourishing, isn't it?

Ps Your product sells well because it is cheaper than that of other companies, is that
right?

P, What companies are in the same line of business?

Ps Do you contact any consulting firms?

Pi Do you sell your product yourself or with the help of smb else?
P2 Do you advertise your product?

Ps Aren't you planning to put your product on the foreign market?



P, Are you satisfied with your company's position on the market?
VI. Pa3BurtHe quanoruyecKkoi peuu 4epes urpy «yrajgai Hail Ou3Hec» —
«Guess about our
business», Yuamuecs nensrcs Ha JBE TPYIIBI U BHITATUBAIOT JIUCTKH C
Ha3BAHUECM
«Ienay»,
HepBaﬁ rpyuiia «3aHuMajiachb IMpoOrU3BOJACTBOM CTHUPAJIbHBIX MAllIUH» —
«You produce washing machiney.
Bropas rpymmna — mpou3BoacTBOM raMmOyprepoB — « YOou make

hamburgersy.
yFaI[BIBaTB MOKHO TOJIBKO C ITIOMOIIBIO PA3JIMYHOIO poaa HABOIAIINUX
BOIIPOCOB.
1 Is your product very big? 1. Neither big nor small. It's
medium size.
2. Can we eat it or play with, it? 2, No, no.
3. What material is it made of? 3, Metal, plastic,
4. What color is it? 4.'Mostly, white.
5. Do you make it for children? 5. No, it's not a toy
6. Who are your customers? 6. Men, and women of all ages,
we think.
7. Is it heavy? 7. Rather.
8. lIs it round or square? 8. We produce them both square
and round
9. What world-famous companies are in the 9.Well, you know; we'd prefer
not to tell same line? you, but Ok, "Ariston"
“Electrolux"
"Bosh",
10. Is your product in demand now? 10. Oh, you know it's very
popular and sells
quite well.
11. Ok just a minute. Oh, we think we know. Is 11. Ha, ha! You are joking. Have
you ever seen it a gas or an electric stove? round stoves?

12.Oh, sorry! Well, then ... it is a washing 12. At last!

Just so! machine?
T. Dear students! Pd like to thank you for your work. You were really great! | hope
you ve learned much and perhaps will use your knowledge of English in future.
Now it's time to give you the certificates, for all of you have successfully
graduated from the English courses for young businessmen.

O6pazen; ceptudukara:

Certificate.

Issued to Ivanova I. to state that she graduated from the English courses for
young businessmen at gymnasium Ne6 in __ and can be recommended for work
at joint ventures where English required.

Senior manager N. Novikova.

Pednekcusa: What new facts have known at our today’s lesson? Will it be



useful for you in future?

Our lesson is over. Good-bye!

OO6pasibl KapTOYEK JIJIsi COCTABJICHUS] KOPOTKUX JUATIOTOB.

Advantage,
Long-term contract
To be worth
Promissing

- Do you know anything about a ... to

build a high-speed railway btw Moscow and St
Peterburg?
- Yes , certainly. This project... discussing.
— What do you see in it?
— | suppose many countries are interested in
this project. It is...
— Well, soon you’ll get to Moscow in 2
hours.

To be in demand
To put a new product on
the market
To produce
Top quality goods

- Hi, Henry, how’s life?

- Ok, thank you. I hear your firm ... sportswear?
- Yes good sportswear ... now and we ... only....
- Are you planning to ....?

- Possibly.

Enterprise
To run business
To meet troubles

- Does your family help you to .... your ...?
- Certainly, my father is a senior manager.
- Is your business .... large?

To compete - Rather.
-Doyou...any...?
- You see to ... with world-famous firms is real
struggle.
To compete - Everybody knows that “Puma”, “Adidas” and *
To be in the same line of Nike” ... sportswear which can ... on the world
business market.
To produce - ...your firm ....?

To specialize in

- Yes, we ... goods for children.

The terms and conditions
Promising
To sign

- Mr. Jones, let’s discuss ... of our new contract.
- With pleasure. I find it very ... Shall we ... it
tonight?
- All right!




dopmunpoBaHMe 3IKOHOMUYECKON TEPMUHOI0TUN

cpeacTBaMM aHIZIMMUCKOrO A3blKa

CARD 1

Supply, competition, debt, bankrupt, order,
price, discount, delivery, penalty, interview

| can ... you with food and drink.

| Petrol will continue to drop in ...

Part of the reason for the drop in sales is ... from overseas suppliers.
Our clients receive a 50 per cent ... .

He began getting deeper and deeper into ... .

All goods must be paid for before ....

The company has gone ...

There are now severe ... for drunken drivers.

© PNV AW

. He will continue to deal with overseas ... .
10.1 had an ... for a job on a newspaper.

CARD 2

Interview, legal status, goodwill, employer, bankrupt,
commercial break, producer, insurance, discount,
penalty, buy on credit

1. Are you going to have an ... with your new ... next week?

2. Oh, you are a.... Now you don’t have any property.

3. Have you got an ...? It’s very important as it provides a guarantee of
compensation for loss or illness.

| want to buy these beautiful trousers. Have you got any ...?

Would you like to pay everything at once or ... ?

If you break the law or the contract you will have a ....

Do you know the ... of this coffee? It’s of high quality.

| don’t like to watch films on TV, because there are so many ....

© o0 N O»A

Does your company havea...?



10.This company is not very good. It hasn’t got ... among international
companies in the world.

1. Owner —Bnaaeneu- smb who owns (has) smth: a supermarket, a car, a
house-

2. Distribute goods —pacnpegenstb ToBapsbl- to give smth (food, clothes...)to
a group of people, to spread smth over an area

3. Benefits- npenmyuiectBo, Bbiroga- an advantage that you get from a
situation

4. Supply- ob6ecneunBaTb- the act or process of providing smth that is
needed

5. Ownership- o6nagaHne —possession of smth

6. Retailing- npoaarka B po3nunuy —the business of selling goods directly to
the public for their own use

7. Wholesaling- npoaarka ontom- the business of buying and selling large
quantities of goods, especially in order to sell them in a shop

8. Profits- noxoapl, npubbiib- money that you make by selling smth or from
your business after you have paid all your business costs

9. Keep records- Bectu yyet- to store information by writing it or putting it
into a computer

10. Advertising agency- peknamHoe areHcTBo- an agency which makes
advertisements

11. Cash- Hann4yHblie- money to use when you need it

12. Bookkeeping- 6yxrantepckuit yuet- the job of recording an
organization’s financial accounts

13. Insurance company- cTpaxoBad KOMNaHUA- a company that gives an
official document containing the details of the agreement between you
and the insurance company

14. Transaction- caenka- the process or activity of doing smth related to
business

15. Income- goxoa- money that smb gets from working or investing money

16. Dividend- anusuaena- profits of a company paid once or twice a year to
the people who own the company’s shares



17. Stock exchange- poHaoBas bupKa- a place where people buy and sell
shares in companies, the stock market

18. Network- ceTb- a group of people or organizations that are connected
or work together

19. Price — ueHa- an amount of money that you have to pay in order to buy
smth

20. Markup- HaueHKa- to increase the price of smth, especially smth that
you bought for a lower price

21. Marketdom- cHmeHue ueHbl- a reduction in the price of smth

22. Estimate- oueHuBaTb- to say what you think an amount will be, guess
or use available information to calculate it

23. Chamber of Commerce- Toprosasa nanaTa- an organization of people
who own shops and business in a particular town. Their aim is to improve
conditions for business in their area

24. Commercial agent- ToproBbin areHT- a person that does business for
another company

25. Demand- cnpoc- the desire of customers for goods or services which
they wish to buy or use

26. License- nnueHsua- an official document showing that permission has
been given to do own or use smth

27. Debt- gonr- a sum of money owed to smb

28. Buy on credit- nokynatb B KpeauT- to buy smth with the permission to
delay payment for goods and services until after they have been received

29. Legal status- npaBoBoi cTatyc- the status of a firm, a company which is
based on the law

30. Delivery- gocraBka- taking letters, parcels, goods to the people or
organizations they are addressed to

31. Commercial break- peknamHas nay3sa- a planned interruption of a
television or radio programme for advertisement

32. Goodwill- xopowas penyTtauusa- the good reputation of an established
business or the established financial value of this

33. Competitor- KOHKYpeHT- a person or an organization that competes
against others



34. Competition- KoHKypeHUUA- the action of competing, activity in which
people compete

35. Investment- nusectuumsa- the sum of money used to buy shares,
property, develop a business enterprise, etc. in order to earn interest,
bring profit or improve the quality of smth

36. Discount- ckuaka- an amount of money taken off the usual cost of smth

37. Consumer- notpebutensb- a person who buy goods or uses services

38. Producer- nponsBoautenb- a person, company, a country etc. that
produced goods or materials

39. Bank account- 6aHKoOBCKMM cyeT- an argument made with a bank which
allows smb to leave their money there until they need it or to borrow
money from the bank

40. Damage- nospexxaeHue, yobiToK- harm caused to smth making it less
attractive or useful

41. Employer- pabotoaatenb- a person or a company that gives work to
smb, usually for payment

42. Insurance- cTpaxoBKa- a contract made by a company or society or by
the state to provide a guarantee of compensation for loss, damage,
illness, death in return for regular payments

43. Interview- cobecepoBaHue- a meeting at which smb applying for a job,
a place, a course, etc. is asked questions to discover if they are suitable

44. Bankrupt- 6aHKpoT- a person judged by a law court to be unable to pay
her/his debts, whose property is taken by the court and used to repay
those debts

45. Management- ynpaneHue- the control and making decisions in a
business or similar organization

46. Tender- TeHaep- a formal offer to supply goods or carry out work at
stated price

47. Penalty- wtpad- a punishment for breaking a law, rule or contract

48. Contract- KoHTpaKT- an official legal agreement, usually written

49. To order-3aka3biBaTb- to request smb to supply or make goods

50. Curriculum vitae (CV)- a brief account of smb’s previous career usually
submitted with an application for a job



A Business Call.
Terms to know:
An appointment - Bctpeua, npuém
To make an appointment - ToroBopuTECst 0 BCTpeUe, 3anrcaThcs Ha MPUEM
Visiting card - Bu3uTka
A business call - nenoBoit Bu3uT
To make proposition - caenaTh mpeIoKeHIEe
To represent - mpeacraBisATh
For the better - k myuremy
Branch - Betka (B TekcTe - (rutnan)
Terms - ycioBuu
Positive - mo10KUTeTbHBIHI
To fix the date - HazHaunTs naTy
To distribute - pacnpocTpansTh
Reliable firm - nagéxnas dpupma
Profitable customer - BbIro b1 TOKyTIATENH
A. trade agreement — toproBoe corJaiiecHue
To handle the business - 3ansThcs nemom (Ou3HECOM)
To suggest - npemiarath
To consult on a matter of business - coBeToBaThCs 1O 1€y
To contact somebody — cBsi3aTbcs ¢ KeM-TTHO0

Bring forward - meperocuts (o gara BcTpeue)



To pay back - orrutatuts, BepHYTh AeHBIH

Rely on - moioxurbes

Give in - Bpy4artb

Lay off - yBobHSATH, OTABIXATh

Leave out - mponycTUTh, yIIyCTUTh

Stick to - mpunepxuBaThCs (MHCHHS)

Leam the proverbs.

Business before pleasure - Jleny Bpems, motexe vac.

Everybody's business is nobody's business - Bceobiiee aeno - Huube aeno. Y
CEMH HAHCK ACTU 0e3 11aza.

Learn speech patterns:

1)  What's his business? - Uem on 3aHnmaercs?

2)  What's your line of business? - Kakas y Hero crieruaibHOCTh?
3)  What are his business hours? - B kakoe Bpems oH paboraet?
4) Mind your own business! - 3anumaiicst cBonm aenom’

5)  We shall discuss the terms of payment. - Me1 00cymum ycioBus
TIaTEXKEH.

6)  He wants to contact your boss. - O X0o4eT CBSI3aThCs C BalIiM OOCCOM.

7)  We have fixed an appointment for 10:30. - MbI Ha3HauMIIM BCTPEUy Ha
10:30.

8)  The manager will consult you on matter of business. - Ynpagistoruii
IMOCOBCTYCTCA C BAMH HO 9TOMY JICITY.

9) Mr. Daily will handle the business. - M-p Jletimu 3aiimeTcst 3TUM
JCJIOM.

10) 1 don't quite get you. — 51 He coBceM IMOHMMAIO Bac.



br

Test

Good morning! I want to see Mr. Manson.
Good morning! Have you made an appointment.

-1 am afraid not. If Mr. Manson looks at my visiting card, he will receive me.
All right. Wait a minute... This way please.

Hello, Mr. Manson.

Hello, Mr. Bailey | Glad to see you.
-I'm pleased to meet you again.

Do sit down. What can I'" do for you?
I've come to make a proposition.

-What kind of proposition are you going to make? -You know what firm 1
represent, don't you?
Sure. Unfortunately, we have never had the pleasure of doing any business with your firm.

That's true. | hope the situation will change for the better in the near future.
I" am sorry, | don t quite get you.

Our firm has branches in Greece and Italy. Now we want to get in touch with your
anch in Australia. We suggest that you act as our agents and handle the business there.

An excellent idea. May | know what the terms are?

-If you agree to contact our firm, we shall discuss the terms.
-My answer is positive.
-1 am sure we shall come to an understanding on that point.
-You are not authorized to discuss the term. Did | get you right?
Quite so. The purpose of my visit is to find out whether you agree to enter into an

agreement with our firm. Now we can fix the date of discussing the matter in detail. What
do you suggest?

1)
2)
3)
4)
5)

The sooner the better. Let's make it early May.
As you say.

Answer the questions

Who is Mr. Manson?

Why does Mr. Bailey come to Mr. Manson?

In what countries are there branches of Mr. Bailey's firm?
What is the purpose of Mr. Bailey's visit?

Do they fix the date of discussing the matter?



Insert necessary words

1)  If Mr. Manson looks at my ..., he will receive me.
2) T have come to make ...

3)  Our firm has ... in Greece and lItaly.

4)  We suggest that you act as our agents and ...

5) If you agree ..., we shall discuss the matter.

6) Now we cars ... of discussing the matter in detail.

(Visiting card, a proposition, terms, to handle the business, to contact the firm, to fix the

date)

Translate into English and Reproduce:

1.
- Kakyto ¢pupmy BbI ipeacrasisiere?
- We represent a publishing house which is ready to establish business contacts with
your firm.
- BBI TOTOBBI IpeACTaBIATH HalTy GUPMY 3a pyOekom?
- Of course. We can produce advertisement and distribute them among interested
organizations.
- Hama ¢upma moxer O0b1Th HagexxHbIM (reliable) mapTHepom k BEITOAHBIM
(profitable) moxymarenem (customer).

- We know it, that is why we want to conclude a trade agreement.
2.

- S npumen caenaTte NpeaiokKEHUE.

- Very well. I know you firm. | am very sorry we haven't had any contacts.
- Teneps y Hac OyaeT BO3MOXKHOCTb 3aKJIFOUYUTH TOPTOBOE COTJIAIICHHUE.

- What are the terms?

- Ha}leIOCB, YCII0BUA 6yI[yT BBI'OAHBIMU U 1JI BAC U OJIA HAC.

- Could you tell me the details

- D10 MBI 00CcyauM TIo371HEE. S HEe YIOJIHOMOYEH 00CYKAaTh 3TO ceruac.

3.

-boT mos Bu3uTHAs KapTO4dKa. S1 xoten Obl IIOTOBOPUTH C BAlllUM YIIPABJIAOIIHNM.

Just a minute... This way, please.



- Pa3zpemmre npencraButs M-p Mopton. Most pamunus noprep. Yapns3 [loprep. S
IpeCTaBIso (pUpMy MO MPOU3BOJICTBY MHUIIEBBIX MPOAYKTOB.

- 3apasctByiite, M-p [lopTep! Cagurecs, moxanyicra.

-l want to discuss the terms of the trade agreement.

- S Bac caymaro.



